SELLING IN THE AGE OF Al — COMPANION RESOURCE

Writing Style Guide Setup

Teach Al how you write so it sharpens your voice instead of replacing it.
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One of the biggest risks with Al is that it flattens your voice.

Use this prompt after uploading or providing allowed writing samples. If your company does not allow you
to upload real messages, create a sanitized sample set with client names, pricing, deal terms, proprietary
information, regulated information, and sensitive details removed.

Revi ew ny upl oaded out bound enmils, followup notes, proposals, posts, and business
messages. Build a short witing-style guide for ne.

I dentify:

My normal tone and |evel of formality.

My typical sentence |ength and rhythm

Wrds, phrases, and transitions | use naturally.
How direct | am when asking for action.

How | explain technical or conplex ideas.

Where ny witing is strongest.

N e ®RNE

Where ny witing gets too |ong, vague, generic, or overly corporate.

When helping me wite, preserve ny voice. Inprove clarity, structure, brevity, and inpact,
but do not sand off the parts that nake the nessage sound |ike ne.

If a draft sounds |ike generic Al, say so and revise it.
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